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https://www.unrefugees.org/emergencies/venezuela/
https://app.powerbi.com/view?r=eyJrIjoiZTdmYzg5YmUtNGJhNS00OTI1LWFkNWYtMjZiMDcwMGY3OTI5IiwidCI6ImU1YzM3OTgxLTY2NjQtNDEzNC04YTBjLTY1NDNkMmFmODBiZSIsImMiOjh9
https://brazil.iom.int/sites/g/files/tmzbdl1496/files/documents/2023-08/informe_deslocamentos-assistidos-de-venezuelanos_jul23.pdf
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